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  IMPORTANT NEWS

Scan to 
access 
our website

Sign Up for a Committee
The strength of our Association 
comes from our members. Josh 
Genz, President-elect, is asking 
for your valuable time. Now is 
the time for you to get involved.  
Email cglocke@larawebsite.
com  with your committee 
choice. Check out the flyer in  
this issue of the newsletter.

Important Dates
Holiday Party 
January 11, 2024 
Freighthouse

LARA Bell Ringing
Friday, December 8, 2023

REALTOR® Government Day  
February 7, 2024, Madison

“Be thankful 

for everything that 

happens in your life;

it’s all an experience.”

– ROY T. BENNETT
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Giving Back This Holiday Season
�)�`���*�O�H�Y���.�S�V�J�R�L�����(�Z�Z�V�J�P�H�[�P�V�U���,�_�L�J�\�[�P�]�L

Thanksgiving Holiday 
Office Hours

The LARA Office will be closed 
November 23 and 24  

for the Thanksgiving Holiday!  

Enjoy!

The chaos of the holidays has begun! Check out the 10 tips 
to reduce Holiday stress in this issue. There sure are a couple 
points I can work on.

Dues renewal deadline is on the horizon! Remember to pay by 
December 1 by 5:00 p.m. or have it postmarked on that date to 
avoid paying the late fee. If for some reason you didn’t receive 
a statement, please call us immediately.

November is NAR Designation and Certification Month. How 
about including attaining a designation or certification in 2024 in your goals for the 
year. If you have any questions, please call me and I will direct you to the proper 
source.

Our Holiday Party is at the Freighthouse on January 11. You will have a choice of 
5 entrees for a sit-down dinner. The committee is meeting soon to finalize all the 
details. We will be sending out the flyer with all the information by email and in the 
December newsletter. Watch for the future announcements. Should be a fun evening. 

We are doing the La Crosse Area REALTORS® Association Ring Day. The date is 
Friday, December 8. We need 12 volunteers. We have 3 locations booked for 2-hour 
ringing commitments from 2-4 p.m. and 4-6 p.m. They are all inside so we stay warm. 
Family members invited to ring with you. Please sign up and let’s give back to our 
community.  

As we watch our “to do” list grow, take a moment to do something special for yourself.

Ryan, Kristal and I are so thankful for you, our members, our REALTOR® Family.

Happy Thanksgiving!
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WI 2023-2024 CE Classes
After extensive conversations with the Education 
Department at WRA, it looks as if we will not be able to 
bring all 18 WRA courses live to La Crosse. They have put a 
minimum number for attendance, which we cannot meet. 
Additionally, they are not approved for MN Credit yet.  

I have found another Speaker from MN that we hired 
before that will come to La Crosse and present 3 days of 
LIVE WI CE for our members. All the WI CE courses will  
also be approved for MN Credit.  

I will be offering them sometime in early January or  
early February. More information is coming soon! 

Have You Checked  
out the WRA Magazine 
for November?
Highlight: Mike Theo, 
President, and CEO of WRA, 
will be retiring at the end of 
this year.  He has Worked at 
WRA for the past 38 years.  
Check out his final message 
in this issue.  

Click here to see the 
November issue

Appraiser License Renewal  
All appraiser licenses expire every two years and must be 
renewed by December 14 of odd-numbered years.�All cer-
tified and licensed appraisers are required to complete 28 
hours of CE each biennial period, which must include the 
7-hour National USPAP Update course. Learn more about 
Wisconsin appraiser license requirements�HERE.

REALTOR® Ring Day is Back
On Friday, December 8, 2024, the La Crosse Area REALTORS® 
Association will be ringing bells for Salvation Army at three 
locations: Blain’s Farm & Fleet, Woodman’s, and Walgreens on 
Hwy 16, Onalaska. We have 2 shifts that we will cover:  2-4 p.m. 
and 4-6 p.m.  We are asking for 2 volunteers for each shift at 
each location. Twelve in total.  

Each location the ringers are inside and out of the elements. 
The sign-up sheet is inserted in this newsletter.  Just fill in and 
email to membershipservices@larawebsite.com  or call 
Kristal at 608-785-7744 to sign up. We will have Santa Hats for 
the Ringers! We will deliver to the location. Let’s give back to 
our community during this Holiday Season!

November is REALTOR® Designation  
Awareness Month
REALTOR® Designation Awareness Month is recognized 
annually in the month of November. The National Association 
of REALTORS® encourages members to increase their 
professionalism, marketability, proficiency, and income 
through pursuance of an officially endorsed NAR designation 
or certification.

There is an official NAR designation for practically every 
specialty area in the real estate industry. Designations and 
certifications are awarded by each affiliated group upon 
completion of required courses.�Click here �for a complete list 
of designations.

Virtual Orientation Scheduled
A virtual orientation is scheduled for Tuesday, December 12 
from 9:00 a.m. to 2:00 p.m. on the Zoom Platform.  The test will  
also be done virtually after the Orientation is completed.  

As an applicant or new MLS Subscriber only, you will receive  
a Zoom meeting invitation once application is processed.  

You are required to attend one of the first two orientations 
offered after the submission of your application. If two 
orientations are missed, a $100 fine will be charged and an 
additional $100 will be charged for each subsequent miss.

In addition, all applicants are mandated to complete the  
New Member Code of Ethics – online course prior to the zoom 
orientation.  Please make sure that you have taken the course 
and submitted the certificate to Kristal.

Agent Code
Sorry to Chris Hennagir for missing his agent code in last 
month’s newsletter! Call the Association Office if you find your 
agent code in this month’s issue and you win a free dinner at 
the next General Membership Meeting!

The La Crosse Area  
REALTORS® Association  

Holiday Party  
January 11, 2024, 
The Freight House   

Details coming in December newsletter.
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Member News

On the Move
REALTOR® Membership to Inactive
• Daniel Wilhelm from Analytical Services  

to inactive
• Austin Zielke from Keller Williams  

Realty Diversified to inactive
• Owen Berg from BHHS North Properties  

to inactive
• Jessie Hanson from Century 21 Affiliated  

to inactive
• Jessica Bartsch from Gerrard-Hoeschler, 

REALTORS® to inactive
• Kaylee Harreld from First Weber Inc  

to inactive

REALTOR® Membership Transfer
• Niki Paisley from @Properties La Crosse  

to Century 21 Affiliated

Welcome REALTOR® New Applicants
• Josh Melcher from eXp Realty, LLC

Dues Renewal Time is Right Around the Corner
The dues renewal invoices have either been delivered or mailed.   
If you have not received your statement, call the Association Office 
at 608-785-7744.

All payments for 2024 membership dues are due and payable on 
October 1, 2023.  A late fee of $275 is required in addition to the 
annual dues for payments received after December 1.

Please pay your dues online.  It saves credit card fees for our 
Association.  When paying online, our Association does not have  
to pay the credit card fees for NAR and WRA.  We pay only on our 
dues amount.

To pay your dues online, go to www.larawebsite.com and click  
the button “Pay Annual Dues Online”.  If you have any questions, 
please call the Association Office at 608785-7744.

Do You Know the Code of Ethics?
Article 10 — REALTORS® shall not deny equal professional services 
to any person for reasons of race, color, religion, sex, disability, 
familial status, national origin, sexual orientation, or gender 
identity. REALTORS® shall not be parties to any plan or agreement 
to discriminate against a person or persons on the basis of race, 
color, religion, sex, disability, familial status, national origin, sexual 
orientation, or gender identity. (Amended 1/23) REALTORS®, in their 
real estate employment practices, shall not discriminate against any 
person or persons on the basis of race, color, religion, sex, disability, 
familial status, national origin, sexual orientation, or gender identity. 
(Amended 1/23)

L79795

Legal Updates Available at WRA.org
At www.wra.org  you can search legal 
updates for the topic of your choice. This 
publication is emailed to all members on 
a monthly basis. Important information is 
covered in these updates. It’s a great resource 
and benefit of membership for you.
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What is a Delayed Listing? 
If the Seller wishes to keep a listing out of MLS for a specific 
amount of time for a specific reason, then this is the Status that 
will accommodate their wishes. How does this status work? 

•  Seller will indicate that no showings will take place for a spe-
cific time up to 21 days on their contract. 

•  Seller is required to sign the “Seller’s Authorization to Delay 
Showings from Greater La Crosse MLS Corporation” form. 
The date to start showings will need to match the date 
entered on the contract.

 •  REALTORS® must enter this listing in delayed status in flex 
within 1 business day. 

•  Date of showing to begin cannot be changed. 

•  MLS Subscribers can search the Delayed listing database. 

•  Once the date for showings allowed arrives, the program will 
automatically release listing to active status. Once active, the 
listing must be available to be shown. 

•  Delayed status listings will not be included on public web-
sites or any Metro MLS feed.

 •  Days on Market begin when the listing is released to active 
status. 

•  During this time in delayed status, no showings, even by the 
listing company are allowed during the period that the list-
ing is in this status. Agent can market but not show.

  This is a perfect way to accommodate your sellers who want 
to list the property but have some maintenance items or 
landscape items that need to be completed prior to the time 
that showings can begin. If you have questions, please call 
Char at 608-785-7744.

Have you checked out RPR Website  
Lately for Educational Opportunities?
RPR offers a variety of education at their Learning 
Center.  They believe that everyone has a different 
learning style.  Some want to watch a quick video, 
others want to print out a guide and read every  
detail, step-by-step.  Whichever way you prefer  
to learn, they have the answer.  

The RPR Learning Center lets you choose how and 
what you want to brush up on when it comes to RPR 
features and capabilities.  Choose by time, skill level, 
topics and learning type.

Visit their website at https://blog.narrpr.com/
learning/?filter-learning_type=webinar   and  
check out what is available.

The Little Blue Book
Rules to Live by for REALTORS

“Treat others the way you want to be treated.”
– Elizabeth C…Brookfield, WI

“Under promise and over deliver!”
– Todd P…Portland, Oregon

“Be fair and honest; being truthful is far 
more important than anything.”
– Mary Jo P…Philadelphia, PA
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Member News

La Crosse | Onalaska
www.newcastletitle.us

Add a Keybox 
to Inventory:    
1. Turn on the keybox:

 For Bluetooth keyboxes – press up 
and then release the bottom of the 
keybox (a light located in the front 
window of the keybox will continue 
to flash while the Bluetooth is on).

2. Open the Supra 3KEY app and  
select My Keyboxes.

3. Select Add Keybox.

4. Enter the shackle code.

5. Add keybox information.

6. Select Save.

REALTOR® & Government Day 
February 7, 2024  |  Registration Now Open

Advocacy and success begin with your voice. REALTOR®�& Government Day 
(RGD) empowers you to amplify your voice and advocate for your business, 
industry, and clients. Join forces with REALTORS®�statewide, influencing the 
future of Wisconsin real estate. You’ll meet face to face with state lawmakers, 
championing real estate priorities vital to the real estate industry, home-
ownership, and property rights in Wisconsin. After a day of advocacy, enjoy a 
post-event reception with drinks and hors d’oeuvres, connecting with fellow 
attendees.

Don’t miss this opportunity to be an advocate for our industry!�RGD garnered 
immense support in 2023 and was one of the most well-attended legislative 
events hosted by the WRA in recent years.�Don’t wait -�register now�to secure 
a spot.�

2024 tentative agenda

·   Guest speaker�

·   WRA advocacy issues briefing.

·   Capitol Hill visits

·   Reception

The WRA is currently seeking approval for RGD 2024 to count as one credit 
hour of continuing education for the 2023-24 real estate biennium. Stay 
tuned for updates.
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FIRST AMERICAN TITLE  2850 Midwest Drive, Suite 103, Onalaska, WI 54650

P H O N E 608.784.8888  |  www.�rstam.com/title/wi

The title company you choose today 
will shape your clients last impression tomorrow.

Choose EXPERIENCE. 
Choose PROFESSIONAL. 
Choose FIRST AMERICAN TITLE!
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Property Type Volume Median Sold Price

Residential 27,290,411  265,000

Condo 1,199,000  188,000

All  28,489,411   270,000

7
 SOLD/ACTIVE RESIDENTIAL LISTINGS CURRENT ACTIVE LISTINGS
 0�2 3 4+ TWO CONDO TOTAL SINGLE CONDO
PRICE�CLASS/TYPE BDRMS BDRMS BDRMS FAMILY CO�OP UNITS FAMILY CO�OP

 29,999.99 and under 0 0 0 0  0� 0 0 0
 30,000 -  39,999.99 0 0 0 0 0 0 0 0
 40,000 -  49,999.99 0 0 0 0 0 0 0 0
 50,000 -  59,999.99 0 0 0 0 0 0 0 0
 60,000 -  69,999.99 0 0 0 0 0 0 0 0
 70,000 -  79,999.99 1 0 0 0 0 1 1 0
 80,000 -  89,999.99 0 0 0 0 0 0 0 0
 90,000 -  99,999.99 0 0 0 0 0 0 0 0
 100,000 - 119,999.99 1 1 0 0 0 2 1 0
 120,000 - 139,999.99 1 0 0 0 1 2 1 0
 140,000 - 159,999.99 1 1 0 0 0 2 1 0
 160,000 - 179,999.99 5 1 0 0 0 6 2 0
 180,000 - 199,999.99 2 4 0 0 1 7 2 1
 200,000 - 249,999.99 2 11 4 1 0 18 12 3
 250,000 - 299,999.99 2 12 7 0 2 23 13 1
 300,000 - 399,999.99 0 8 5 0 1 14 30 7
 400,000 - 499,999.99 1 3 3 0 0 7 20 1
 500,000 and over 0 5 7 0 0 12 18 2
TOTALS 16 46 26 1 5 94 101 15
AVERAGE 194,405 304,293 382,786 230,000 239,800 303,079 426,341 346,327
 MEDIAN 174,000 270,000 339,700 230,000 188,000 270,000 374,900 334,900

�0�U�M�V�Y�T�H�[�P�V�U���P�Z���Z�\�W�W�S�P�L�K���I�`���Z�L�S�S�L�Y���H�U�K���V�[�O�L�Y���[�O�P�Y�K���W�H�Y�[�P�L�Z���H�U�K���O�H�Z���U�V�[���I�L�L�U���]�L�Y�P�M�P�L�K���� 
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Unit Sales by Time on Market
 DAYS RES CONDO

 1 � 30 83 2 
 31 � 60 3 1

 61 � 90 1 1

 91 � 120 2 0

 121 or over 0 1

TOTAL SALES 89 5

 TYPE RES CONDO

Adj Rate Mtg 4 0
Assumable 0 0
Cash  20 2
Conventional  57 2
FHA  1 0
Land Contract 0 1
Other  3 0

 TYPE RES CONDO

Owner Fin 0 0
Private  0 0
USDA   1 0
VA  2 0
WHEDA  1 0

TOTAL SALES 89 5

Unit Sales by Financing Type

La Crosse County Sold & Active Listings – October 2023
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Call Today for Mortgage Information
Todd Cejka
Branch Manager NMLS #251574
Cell: 608-386-3532 
Todd.Cejka@SupremeLending.com
ToddCejka.SupremeLending.com
���������3�J�E�F�S�T���$�M�V�C���3�P�B�E�� | Onalaska WI 54650

• Same day Pre-Quali�cations!
• Close on Time. 
• Local Loan O�cers that know the market. 
• Zero to low down-payment loans. 
• FHA, VA, USDA Rural & Conventional.

EQUAL HOUSING
OPPORTUNITY

ADVERTISEMENT. Offer not contingent on use of specific settlement service provider. EVERETT FINANCIAL, INC. D/B/A SUPREME LENDING NMLS 
ID #2129 (www.nmlsconsumeraccess.org) 14801 Quorum Dr., #300, Dallas, TX 75254. 877-350-5225. Copyright © 2020. Not an offer or agreement. 
Information, rates, & programs are subject to change without prior notice. Not available in all states. Subject to credit & property approval. Not affiliated 
with any government agency. 

Je� Thompson
Loan O�cer NMLS #256028
Cell: 608-397-4356
Je�rey.Thompson@SupremeLending.com��
http://je�reythompson.supremelendinglo.com/��
���������3�J�E�F�S�T���$�M�V�C���3�P�B�E�� | Onalaska WI 5465��

LOOKING FOR A LENDER
THAT CAN DELIVER?

President is Spokesperson  
for the Organization
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�J�S�H�Y�P�[�`���P�U���[�O�L���(�Z�Z�V�J�P�H�[�P�V�U�»�Z���T�L�Z�Z�H�N�L����
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�Z�V�T�L�V�U�L���Z�W�L�J�P�M�P�J�H�S�S�`���K�L�Z�P�N�U�H�[�L�K���I�`���[�O�L���7�Y�L�Z�P�K�L�U�[��
�P�U���W�H�Y�[�P�J�\�S�H�Y���Z�P�[�\�H�[�P�V�U�Z�����H�Z���[�O�L���V�U�S�`���Z�W�V�R�L�Z�W�L�Y�Z�V�U��
�M�V�Y���[�O�L���(�Z�Z�V�J�P�H�[�P�V�U�����6�\�Y���7�Y�L�Z�P�K�L�U�[�Z���O�H�]�L��
�Z�W�V�R�L�Z�W�L�Y�Z�V�U���[�Y�H�P�U�P�U�N���H�U�K���H�U���\�U�K�L�Y�Z�[�H�U�K�P�U�N���V�M���[�O�L��
�L�U�[�P�Y�L���(�Z�Z�V�J�P�H�[�P�V�U���H�U�K���O�V�^���P�[�Z���W�H�Y�[�Z���M�P�[���[�V�N�L�[�O�L�Y����
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National Association of REALTORS® Announces  
Partnership With IRAR Trust Company  
The National Association of Realtors® announced IRAR Trust Company (IRAR) as a new partner with NAR REALTOR Benefits®. As 
NAR REALTOR Benefits®’ preferred provider for self-directed retirement plans, IRAR provides discounted self-directed IRAs and 
solo 401(k) accounts to NAR members, their families, and association staff at the national, state, and local levels.

As part of the agreement, members will receive an exclusive discounted flat annual fee of $299 for self-directed IRAs and  
$799 for solo 401(k) accounts.

“Partnering with IRAR Trust Company underscores NAR’s dedication to delivering value to our members, offering them tools 
and resources needed for their financial wellbeing,” said Rhonny Barragan, NAR vice president of strategic alliances. “This 
collaboration not only amplifies the choices available to our members for retirement planning but also aligns seamlessly with 
their professional expertise and goals.”

After enrolling, users can access program benefits, exclusive pricing, and additional educational resources. To claim this benefit  
or schedule a free consultation, NAR members can visit iraresources.com.

“We are thrilled to partner with NAR to offer agents 
the opportunity to secure a prosperous retirement by 
investing in what they know best – real estate,” said 
Yvonne Garcia, chief marketing officer at IRAR Trust 
Company. “Together, we are paving the way towards a 
brighter and more secure future.”

8 Member News

Super Turnout For Aligned Showings Demo      

Wow!  Great turnout for the “Aligned Showings” Demo.   
Thank you all for tuning in this morning.  The Launch Date is 

December 5, 2023. If you did not attend, we recorded the demo 
and it is posted on the front page of our website.  The link is:  

https://www.youtube.com/watch?v=ycUMyxaBCLQ
This is an exciting new benefit being offered to all subscribers.   

If you have questions, please email dwiltz@metromls.com

Wearing Your REALTOR® Pin?
Each day you leave your home, you should be 
wearing your REALTOR® pin.  Not everyone that has 
a real estate license is a REALTOR®. Be proud!  Wear 
your pin!  What was that? You can’t find your pin? Just 
stop by the Association Office and we will give you a 
replacement pin for free.
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Dates to Remember
 S M T W T F S
    1 2 3 4 
 5 6 7 8 9 10 11 
 12 13 14  15 16 17 18 
 19 20 21 22 23 24 25 
 26 27 28 29 30

 S M T W T F S
      1 2 
 3 4 5 6 7 8 9 
 10 11 12 13 14  15 16 
 17 18 19 20 21 22 23 
 24 25 26 27 28 29 30
 31

November December
 1 Open House Deadline 3 p.m.
 South Tour

 8 Open House Deadline 3 p.m.
 North Tour

11 Veterans Day

15 Open House Deadline 3 p.m..
 South Tour

22 Open House Deadline 3 p.m.
 North Tour

23 Thanksgiving Day – Association office closed

24 Day after Thanksgiving – Association office closed

29 Open House Deadline 3 p.m.
 South Tour

 6 Open House Deadline 3 p.m.
 North Tour

 8 LARA Bell Ringing

11 Veterans Day

12 New Member Orientation ZOOM

13 Open House Deadline 3 p.m.
 South Tour

20 Open House Deadline 3 p.m.
 North Tour

24 Christmas Eve

25 Christmas Day – Association Office Closed

27 Open House Deadline 3 p.m.
 South Tour
31 New Years Eve

Birthdays - November
1 Jay Hoeschler
4 Jacob Lehmann
5 Sheri Klein
6 Aiyana Kempka
10 Danny McAlear
10 Patrick Walz
11 Bill Kessler
12 Kyle Zellner
13 Amber Lor
15 Mike Alesch
15 Susan Timm

15 Christopher 
 Thompson
18 Cindy Gerke-
 Edwards
19 Dawn Hougom
20 Vicky Biren
20 Jeremy Hoff
24 Lucas Eagon
24 Alison Blanchard
24 Tika Herritz
25 Mike Richgels

26 Parker Holey
29 Mike Pietrek
29 Sandra Knutson
29 Steve Boris
29 Stephanie Ross
29 Austin Olson
30 Dani Malay
30 Bruce Bechly

Birthdays - November
1 Cassandra   
 Krupicka
2 Elizabeth Schwab
2 Sheryl Reedy
3 Bee Lor
4 Shelly Reining
5 Rachel Cain
5 Shane Peterson
6 Kyle Weidemann
6 Allison Elder
8 Tiffany Arnold
8 Travis Welch
9 Kelly Cherrier
9 Stephen Trussoni
10 Thomas 
 Rothering

10 Jason Teynor
11 Dawn Faherty
12 Jennifer 
 Oefstedahl
14 Deborah Cappello
14 Daniel Dyslin
15 Erin Johnson
15 Austin Siewert
16 Christie Lindberg
17 Sam Hendrickson
18 Tommi Hemp-
 Drazkowski
19 Joseph Neumann
19 Alex Rodriguez
19 Mauricio Peterson
20 Jake Ludovice

20 Cole Purdy
21 Alan Iverson
21 Lance Dembraski
21 Kelsey Neubauer
23 Dominick Sweeney
23 Kent Gabrielsen
23 Ashley Erickson
24 Keegan Kuehl
24 Brenda Fisher
26 Steven Devine
26 Amy Korger
27 Steven Thao
27 Angie Wilson
29 Amber Iverson

Open House Directory: The Open House Directory must have at least 6 ads or it will be cancelled that week.

WWW.KNIGHTBARRY.COM

The La Crosse 
Title Team that 
Closes!

The La Crosse 
Title Team that 
Closes!
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RPAC

What is RPAC?
RPAC is a powerful alliance of REALTORS® and REALTOR® Associations working to advance 
public policies and candidates that build strong communities, protect property interests, and 
promote a vibrant business environment.

Total:
$24,595

PARTNER
$100-$249

Jessica Himmer
Scott Ryan

Chad Niegelsen 
Gretchen Clements
Lance Dembraski

Sarah Hemker
Nancy Gerrard

Nate Trim
Doug Billings

Ben Bockenhauer
Eric Johnson

Dawn Levandoski
Stephanie O’Driscoll

Sheryl Reedy
Scott Ulik

Chris Richgels
Cindy Gerke-Edwards
Jackie Gerke-Edwards

ADVOCATE 
$250-$499

Garrick Olerud
Damon Olson

DEFENDERS 
$500-$749

Kent Gabrielsen
Jillian Hugo

William Vaugn Favre
Josh Genz

STERLING R
$1,000+

Mike Pietrek
Fred Prassas

Josh Neumann
 

Brian Stephan
Char Glocke

Steve Lillestrand
Spenser Nickelatti

Mike Richgels
Dan Stacey
Alan Iverson 

Amber Iverson
Angie Wilson

CRYSTAL R
$2,500 - $4,999

Chuck Olson

2023 Investors

GOAL
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Need Information?
Check out the Association Web Site at www.laraweb-
site.com  for an update on Association activities, 
membership information, professional standards forms, 
online MLS Profile Sheets, Open House online form and 
so much more.

merchantsbank.com/home-loans Subject to approval.
Member FDIC

Making your clients’ home 
dreams come true.

Your clients have a vision for their dream 
home, and we’re a partner who can make it 
happen. Our experts will take your clients  
step-by-step through the mortgage process 
and make them feel at ease.

Let’s build community together.

Dawn Garms
�2�Q�D�O�D�V�N�D���2�I�É�F�H
(608) 779-8222

Tina Mueller
�2�Q�D�O�D�V�N�D���2�I�É�F�H
(608) 779-8294

Member News

New Showing System Coming Soon:  
Aligned Showings Is Launching on Dec. 5!

We are thrilled to announce that Aligned Showings, our highly anticipated 
new showing platform, will launch on Dec. 5 as a member benefit.

Aligned Showings is a modern, user-friendly product with a robust 
messaging component that streamlines the showing process for real estate 
professionals and their clients. It is owned by Metro MLS and other MLS 
organizations around the country. 

Discover more about Aligned Showings

Register for Aligned Showings Training Sessions

Aligned Showings will eventually replace ShowingTime as the sole showing 
platform offered as a member benefit by Metro MLS. For additional 
information and frequently asked questions regarding Aligned Showings, please visit our dedicated information page. Also, stay 
tuned for more details in the lead-up to the Dec. 5 launch! Questions? Contact Metro MLS at communications@metromls.com.

REALTOR® Safety Tips
• Keep it light — show properties before dark. If you are going 

to be working after hours, advise your associate or first-line 
supervisor of your schedule. If you must show a property after 
dark, turn on all lights and open shades prior to going inside 
with your client.

• Shield your computer from e-mail viruses — computer viruses 
can impair and seriously damage your computer. Viruses are 
often distributed via attachments in e-mail spam. Never open 
an attachment from someone you don’t know, and, if you 
receive a strange or impersonal-sounding message from a 
familiar address, check with that person to make sure that they 
really sent it.

• Got cell service, everywhere? — when you’re showing 
commercial property, thick walls and/or remote locations may 
interfere with mobile phone reception. Be sure to check the 
cell service of the property before the showing, call the listing 
agent if necessary, if there is no or poor cell service always take 
an accompaniment.

• “Who’s calling?” — install caller I.D. on your telephone, which 
should automatically reject calls from numbers that have been 
blocked. This will provide you with immediate information 
about the source of the call.

• Be in Charge — whenever possible, be sure your cell phone 
battery is charged, and always check the cell coverage of the 
property prior to the appointment. If needed, call the listing 
agent to confirm. If there is poor or no cell coverage at the 
property, always take someone with you.



12 Member News

MLS Tour Boundaries
The current dividing line between 

the North and the South Tour is I-90.

Exceptions:
•  Holiday Heights and Mayfair  

Addition are North Tour
•  Burns, Bangor, Hamilton, and  

Monroe County are North Tour
•  Washington and Barre are South Tour
•  French Island is South Tour 
•  Dakota and Dresbach are North Tour
•  La Crescent and Hokah are South Tour

North/South 
Dividing Line 

is I-90

Smoke alarms save lives
Smoke Alarms at Home are a key part of a home fire escape plan. 
When there is a fire, smoke spreads fast. Working smoke alarms give 
you early warning so you can get outside quickly. 

FACTS:
•  A closed door may slow the spread of smoke, heat, and fire. 
•  Smoke alarms should be installed inside every sleeping room, 

outside each separate sleeping area, and on every level. Smoke 
alarms should be connected so when one sounds, they all 
sound. Most homes do not have this level of protection.

 •  Roughly 3 out of 5 fire deaths happen in homes with no smoke 
alarms or no working smoke alarms. 

SAFETY TIPS
•  Install smoke alarms in every bedroom. They should also be 

outside each sleeping area and on every level of the home. 
Install alarms in the basement. 

•  Large homes may need extra smoke alarms. 
•  It is best to use interconnected smoke alarms. When one smoke 

alarm sounds, they all sound. • Test all smoke alarms at least 
once a month. Press the test button to be sure the alarm is 
working.

 •  Current alarms on the market employ different types of 
technology including multi-sensing, which could include smoke 
and carbon monoxide combined. 

•  Today’s smoke alarms will be more technologically advanced 
to respond to a multitude of fire conditions yet mitigate false 
alarms. 

•  A smoke alarm should be on the ceiling or high on a wall. Keep 
smoke alarms away from the kitchen to reduce false alarms. 
They should be at least 10 feet (3 meters) from the stove. 

•  People who are hard-of-hearing or deaf can use special alarms. 
These alarms have strobe lights and bed shakers. 

•  Replace all smoke alarms when they are 10 years old.
– Source: National Fire Protection Association

10 Tips to Reduce Holiday Stress
1. Plan ahead — Nip extra holiday stress in the bud 
by taking the time to plan. Whether it’s the meals 
for family or the schedule for holiday visits. Knowing 
where and when you must be somewhere or what 
you’re responsible for helps alleviate stress.

2. Delegate — It’s okay to ask for help! If you have 
too much on your plate, ask someone to help. Give up 
control and let a friend or relative help you out. Your 
adrenal glands will thank you!

3. Get enough sleep
You need 7-8 hours of sleep to function at your best. 
Skimping on sleep will lead to burnout even faster 
than you can say “Ho Ho Ho!”

4. Go with the flow — Try to resist opposition and 
just be easygoing.�When things don’t go as planned 
the best thing you can do is focus on what’s going 
right. Perfect is boring and those holiday blunders 
may turn out to be your best memories!

5. Move your body — Exercise releases endorphins. 
Endorphins make you happy. Happy people make the 
world a better place and handle stress better!

6. Get some sunshine — Vitamin D keeps your 
immune system strong and keeps your energy levels 
up and enhances your mood, too.

7. Budget — Nothing like a declined card to put a 
damper on your Christmas spirit. Having a budget 
and planning accordingly can help nix that added 
monetary stressor.�

8. Eat healthy — Don’t overdo it on sugar. Eat bal-
anced meals.��Avoid processed foods. Share meals 
with those you love. Smile while you eat. Don’t eat 
while distracted.

9. Focus on what you can control — Sometimes the 
only thing you can control is how you respond to a sit-
uation. Next time you’re stuck in traffic, or a long line 
make a mental note of all the things you’re thankful 
for or things that have gone well recently. Shift your 
energy from stressed to blessed.

10. Say No — Don’t feel obligated to say yes to every-
one!�It is okay to say no so you don’t overextend your-
self. People-pleasing is overrated – mental health is all 
the rage!  

– Source:  info@hormonecenter.net



Reserve your spot today!��
La Crosse Area REALTORS®  Association 785��7744��

All volunteers will receive an email with directions closer to this event.��

La Crosse Area REALTORS®��

Association Ring Day��

��

Join us for our Annual Ring Day event ��

on Friday, December 8th��

Donations you collect fund 
Salvation Army programs & 
services in our community.��

Blain’s Farm & Fleet��

9438 WI��16��

Onalaska��

�� Woodman’s��

9515 WI��16��

Onalaska��

�� Walgreens��

4415 WI��16 ��

Onalaska��

2��4�� �� �� 2��4�� �� �� 2��4��
��

�� �� �� �� �� �� �� ��
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�� �� �� �� �� �� �� ��

�� �� �� �� �� �� �� ��

FAMILES ARE WELCOME TO JOIN!!! ��



Name: _____________________________________________________________________ (please print) 

Please fax or email your response to 785-7742 or email membershipservices@larawebsite.com. 

Meet People, Make a Difference 
and Have Fun! 

Dear Fellow Member: 

 

As your President, I am looking forward to an exciting year. 

 

The strength of our Association comes from you. Real Estate is a constantly changing business. Your 
input and special talent keeps us on the cutting edge. 

 

Please join us and indicate your choice of Committee involvement below. 

 

I am looking forward to working with you.  

 

Josh Genz 

President - Elect 

La Crosse Area REALTORS® Association 
 

 

 

 

 

 

 

 

 

 

 

 

Committee Application 

In requesting appointment to an Association Committee, I understand that any statement, oral or written, on 
the Committee�¶s activities or positions taken, may be made only by the Association President or someone 

who is a designee of the Association President. I agree to abide by this policy. 
 

(check one or more of the following) 

���� Cultural Diversity & Housing Committee 

���� Governmental Affairs Committee 

���� Snow Bowl Committee 

���� Golf Outing Committee 

���� Holiday Social Committee 

���� Recognition Committee 

���� Professional Standards Committee 

      (requirement –��Member for 3 years) 


